Announcing a Breakthrough -
NOBL Trust Account Management Services

* Avoid “The Seven Deadly Sins of Trust Account Management”
* Gain competitive advantage

* Secure trust assets

Trust Account Management Service




PREEMINENT

Trust AccountServices forimproved Agency Operations

1 Deadly Sins of Insurance
Trust Account Management

1. Low profitability

2. Infrequent monitoring and control
of trust account solvency

3. Violations of fiduciary obligations

8. Lack of control over commission

income transfer to the operating account

9. Violations of the Insurance or
Tax Codes - NON COMPLIANCE

6. Mismanagement of Direct Bill

commissions

1. Mismanagement of return

premiums, credit and refunds
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The PAULMAR GROUP’s Added Value

Using an outsourced service in a commercial property

and casualty agency will:

Add market advantage over “do-it-yourself” agencies
Manage premium dollars profitably

Provide complete transparency

Lower administration and training costs

Guarantee continuous compliance

Remowve trust account management complexity

Increase field sales time for producers
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Sample Paulmar Reports




GENTS & BROKERSE

Paulmar Group.

www.PaulmarGroup.com
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Trust Account Management is Critical

Sales
e Put your sales personnel on the front lines,

not in the back office.
Service
* Give your CSRs the freedom to actually service
your customers, not manage receivables.
CGash Flow
* Meet mandated premium financial solvency
requirements.
e Pay debts when due.
* Extract and transfer agency commissions in a
timely manner.
* Remit carrier net premiums when due.
* Refund returned premiums upon receipt of
carrier credit.
* Avoid compliance trouble with Insurance
Code or Tax Code.
Profits
* Properly managed trust accounts become
profit centers.
* Managing premium trust accounts can
near-double profits without sales increases.
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PAULMAR State-of-the-Art Communications

We use information technology that has been in
the making for a decade. No other company has
technology that matches PAuLMAR. Our system is
accountable for monthly communications in black

and white:

¢ Agency-billed premium management reporting

* Direct-billed commission management reporting

* Agency commission and fees management
reporting

* Agency producer commission and fees reporting

Continuing Education Classes for
Greater Trust Account Implementation

The PAauLMAR Group offers two Department of
Insurance approved continuing education classes.
This is the first time ever that trust account
management classes are being offered within

the P&C brokerage industry:

¢ Insurance fiduciary duty
e Trust account financial solvency management

Topics covered are insurance broker fiduciary
capacity, authority and fiduciary obligations,
penalties for violations.
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Contact Us Today!
800-830-9093 or
info@PaulmarGroup.com
Envroll and Earn
Continuing
Education Credits




GCONTACT US TODAY!

Learn how the power of this new service will
eliminate your trust account solvency
problems and increase your profits...

GUARANTEED!

Email or call now:
info@PaulmarGroup.com
or 1-800-830-9093

Receive a no-obligation consultation.

PauLMAR GrouP does not compete with any current agency
management products such as AMS or Applied Systems.

Trust Account Management Service

1520 Brookhollow Drive, Suite 30
Santa Ana, CA 92705
800.830.9093 ¢ Fax: 949.305.3907
info@PaulmarGroup.com

www.PaulmarGroup.com
Put your Trust in us!

*Paulmar Group LLC guarantees that your agency insurance trust account will be solvent and compliant with all applicable laws. All financial reports generated
by Paulmar Group will be flawlessly accurate and free of errors. Additionally, your agency can experience increased profitability if all Paulmar procedures
are consistently and accurately applied. Paulmar Group cannot be responsible for erroneous input data supplied by our customers.




